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SERVICE SYSTEM AND SERVICE TARGETING AS A KEY ASPECT OF THE
COMPANYS COMPETITIVENESS

Annomauus. Axmyanvnocmo u nosusna pabomot. [lpocmpancmeenio-epe-
MEHHASL CUCTEMA CEePBUC NOSUUUOHUPYEMCS MOOEIBIO CUCTEMbL UHOYCPUATLD-
HOLX Ce2MEeHMO8, ¢ KOHUeNUUell UHMezpaisioz0 NPUHUUNG NOCMPOeHUst MOOY.ietl
CEeZMENMOB U KIIOUEeBbIM dNeMenmom uenosex. Kamezopuanvio, cepsuc moxcno
obosnauumo, xax cucmemy <busnec—Knuenm/vi>; mem camvim gopmupyemcs
21a8HasL c8513b U 0003nauaemcs ee xapakmep. 30eco 06pamuas. cési3b — OmMHouLe-
nue Knuenma naubonee snavuma u okazvieaem ceoe, Cyuecmeennoe, 6lusnue na
ace <amanvt> wuxaia ommouwenuti Kiuenma B ocnose ouyenxu Knuenma nexcam
MOIBKO BOCPUHUMACMBLE DEYTLIMAMbL U CLONCUBUEECS. Bneuamaenue, Gopmu-
pyrowue ezo menmanviocmy. Ucknouenue napadoxca Ilompebumens, pearusa-
WSt PYHKUUL mapzemunz cepeuca Ha 0CHOBE 3aKOHO8, AKCUOM U OCHOBONOIAZAI0-
UWUX NPUHUUNOB CEPBUCA CNOCOOCBYEMm CTNAHOBIEHUIO NPUHUUNOE KIUEHN-0PU-
EHMUPOBANHOCTIU U, KAK PE3YNbMAmMm, YnPpasieHuio 63aUMOOMHOUECHUIMU 8 PAM-
KAX pamupurkauuu KIAuenmcekux oicuoanuil u, COomeemcmeenno, 10aibHOCmu
kauenmos. Cucmema cepsuc Gopmupyem Hogyio MemoouKy MulleHUs, Yeryo-
ass cywpocms Design Thinking u Service design, pacuupsiem obracms modenu
servicescapes 00 co30anust cepeUCHO NPOCMPAHCIMEA, HOPMUPYIOUEZ0 CEPEUCHDLIL
nPoOOYKM, 3HAUUMENLHO YEeIUUUBAS 00LACTU U YUCLO PAKMOPOs, Yuumvléae-
Mole servicescapes. B ceoto ouepedv, noxanusayus Mmnozux npobiem no3sonsem
Peanu3068amy 02pOMHBLIL NOMEHUUAL U PE3EPBbL, CYULECTNBEHHO CROCOOCMBYIOULUe
ycnewnomy éedenuio Gusneca u, cOOMBEMCMEEHHO, KOHKYPEHMOCNOCOOHOCIU.
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JIsl, NPe0CMasienvbl 3aK0oHbl, AKCUOMbL U OCHOBONOLAZANUWUE NPUHUUNDL CEPBUCA,
paccmompen mapzemunz cepsuc, kax epaouenm busneca/Komnanuu, pynxuuu
mapzemunz cepeuca cnocoocmseyom ynpasienuio 00pamHoll césa3vi0 U B3aUMO-
OMHOUEHUAMU 8 PAMKAX PAMUDUKAUUU KIUEHMCKUX OMCUOAHUTL, TOSATOHOCTIU U
001120CPOUHOMY KOHKYPEHMHOMY NPEUMYULeCmsy.

Abstract. The relevance and novelty of the work. The spatiotemporal service
system is positioned by the model of the industrial segment system, with the concept
of the integral principle of building segment modules and the key element of man.
Categorically, the service can be designated as a «Business Client/s»> system; thus,
the main connection is formed and its nature is indicated. Here the feedback — the
Client’s attitude is the most significant and has its own significant impact on all the
«stages» of the Client’s relationship cycle. The Client’s assessment is based only on
the perceived results and the impression that forms his mentality. The elimination
of the Consumer paradox, the implementation of the targeting service functions
based on the laws, axioms and fundamental principles of the service contributes to
the formation of the principles of customer orientation and, as a result, relationship
management within the framework of the ramification of customer expectations
and, accordingly, customer loyalty. The service system forms a new method of
thinking, deepening the essence of Design Thinking and Service design, expands
the scope of the servicescapes model to create a service space that forms a service
product, significantly increasing the areas and the number of factors taken into
account by servicescapes. In turn, localization of many problems makes it possible
to realize huge potential and reserves that significantly contribute to successful
business and, accordingly, competitiveness.

Purpose of work. To reveal the essence of the service system, to identify the
basic concept — targeting service, to reflect its importance in the management of
customer feedback and, accordingly, the competitiveness of the company.

Materials and methods: the study used materials and publications open
access and such methods as monographic, systematic approach and analysis, etc.

The results of the work: the essence of the service system is revealed, the
characteristic features of the service are noted, the Consumer paradox is
Sformulated, the laws, axioms and fundamental principles of the service are
presented, targeting service as a business gradient is considered/Companies,
targeting service functions contribute to feedback and relationship management
within the framework of ramification of customer expectations, loyalty and long-
term competitive advantage.

Kmoueswie cnosa: cepsuc, cucmema cepeuc, Kiuenm, mapeemuHz cepsuc,
MEHMANbHASL MOOeNb, 00PAMHAsL C8:A3b, XAPaKmep 00pamuou céa3u, OMmHoue-
Hue Kiuenma, napadokc nompeoumens, 10IbHOCIb, KOHKYPEHMOCROCOOHOCTb.

Keywords: service, system service, client, targeting service, mental model,
feedback, the nature of feedback, client attitude, consumer paradox, loyalty,
competitiveness.

JIMHAMUYHBIA XapaKTep cpeiibl Ou3Heca, ee
TypOYJEHTHOCTD B OINpeE/ieJIEHHbIE MOMEHTHI,
OTIPeIesISIIOT eCTECTBEHHOE U3MEHeHUe ee Kaye-
cTBa. B cBOIO Ouepesb, peabHOCTh MEHSET U/e0-
Joruio GusHeca, cMelast rpaeHT u (HoKyc 3a-
nad. «XoTsI TJIaBHBIM JIBUTATEIeM OU3Heca SIBJIs-
ercst 1ieHa, caM OM3HeC OCHOBaH Ha cepBuce» |1,
c. 24]. «CepBuc — eIMHCTBEHHOE CTpaTETNyIec-
KOe Opy:KHe, C MOMOIIbI0O KOTOPOTO BbI MOJKETE
3HAYUTEJIBHO YBEJIMYUTH CBOIO JIOJIO PBIHKA, HE
60sICh, YTO KOHKYPEHTBI IPUMEHSIT €T0 TIPOTUB
Bac. <..> CepBuc — Bo MHOTUX c(epax jiesreiib-
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HOCTH CTaJI €JIMHCTBEHHBIM KOHKYPEHTHBIM ITpe-
uMyniectBoM» [Tam ke, c. 101]. Konmernmms cep-
BHCA BKJIIOYAET B Ce0s1 CTPATETHIO U TAKTHUKY, OTI-
peeISTIoNIYIO MOJI0KeHe KOMITAHUY HA PbIHKE
1 XapaKTep OTHOIIEHU ¢ KJineHTamu [2].

Ho B TO ke BpeMs, HET €IMHCTBA B3TJIsA/A
Ha CEPBUC B aKa/[EeMUYECKUX KPyTaX M Ha MpakK-
tuke [3, 4]. MHorue otiesbHble 06J1aCTH 3HA-
HUI U OTIBITA HE OTPAKAIOT PEATBHOCTh B3aUMO-
CBSI3AHHON 9KOHOMMYECKOM /esATeIbHOCTH, B
KOTOPOH BHEAPSIIOTCST OU3HEC-MOJEH, OPUEH-
TUPOBAHHBIE HA CEPBUC [J], UTO TIpemonpeesi-
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eT «pOo’K/leHne» HAyKH O cepBHCe, KOTopas T0-
craBusia ObI IO/ COMHEHUE MHOTHE TPAJAUIINOH-
HbIE TIpeCTaBIeHus 06 aKoHOMUKE [6].

B 2004 rogy xommnanus IBM odurmanbho
odopmMuIa HOBYIO HAyKy — HAyKy O cepBuce [cep-
Bucosoruio| [4, 5]. PasButue nayku o cepsuce —
9TO peleHre mpodIeM A3bIKa [ TepMUHOIOTHH |,
JIOTUKU [CHUCTEMHON MeTomoiornu |, hyHKIINO-
HAJBHOCTU U TPAHUIL, JEKAIUX B OCHOBE CJIOK-
HBIX CEPBUCHBIX CHCTeM [5], 4eTKo 0603HAUEH-
HOH CUCTEMHOH IapajiurMbl CcepBuUCa.

B Ousnece, kak u B ipyrux cdepax, mpu-
MEHSeTCs IEeJIOCTHBIM — CUCTEMHBIN MHOIXO/L.
Takue mMeTon0/I0THYECKIE TIPECTABICHUS PaC-
KPbIBAIOT TIPUPOJTY 1IE€TOCTHOCTH CHUCTEM U TIOJI-
CUCTEM, a TaKyKe TIPOIEcCOB B cpenax (hyHKINO-
HUpoBaHus [7].

BriepBbie koHIenius cepBuca, Kak cucme-
Mma cepsuc, 6outa npeanoxkena Ianacenko B.E.
(2006 r.) B o6sactu aBTOMOGUIIBHOTO OU3HECA
[8, 9]. «B wactHOCTH, ccTeMa Gu3HEca aBToCep-
BHCA BKJIIOYAET OCHOBHBIE CETMEHTBHI peajn3a-
U, 9KCITyaraius, yruausanus» [8] u «pac-
CMaTpUBaeTCs, KaK CUCTeMa Pean3aliui OXKu-
faHuii KineHTa (4enoBeka) B 00eCeYeHIN TeX-
HUYECKOTO COCTOSIHUST aBTO-MOOUJISI OT MOMEH-
Ta €ro W3TOTOBJIEHUS JI0 yTUuausaiuns [9].

CrnupanbHasd [UHAMUKA Pa3BUTUS CUCTEM
npejionpesiesisieT MPOCTPAHCTBEHHO-BpeMeH-
Hble KOOPAUHATHI TOYKM OU(DYPKAIMKA HAa BUTKE
CIIUPAJHU, YTO XapaKTePU3yeT «UHbBbIE YCJIOBUS
cpenbl, Tpebyomux n3MeHenne «hopMbl» 1 Ka-
4ecTBa CaMMX CHCTEM — WHOW MOoJesu, Oa3upy-
fotielicss Ha WHBIX Kareropusx» [3]. Takum 06-
pasoM, AMHAMUKA PasBUTUS [00BEKTHBHO| OTI-
penesnsieT U3MeHeHUe paKkypca, CTPYKTYPBI U rpa-
HUI] CUCTEMBI CEPBUC, XapaKTepu3ys KOHIIETT
CUCTEMBI CEPBUC, KaK MOJIEJIb «CUCTEMbI UH/TyC-
TPUATBHBIX CETMEHTOB, C KOHIIEINIINel NHTeT-
pPaJbHOTO MPUHITUIIA TTOCTPOEHUST MOyl cer-
MEHTOB, KJIIOUEBBIM 9JIEMEHTOM KOTOPBIX SIBJISI-
eTcs JesnoBek. <...> KimoueBoit Momysip — «cde-
pa nesrenbHoCcTH» busneca/Kommanuii (u npy-
T'MX WHCTUTYTOB) OIpejieisieT HAalPaBJIeHHOCTD
WHAYCTPUU: 3/ipaBOOXpaHeHus1, ¢papMaiieBTu-
yecKasi, KpacoTbl, MOJIbI, Typusma, nocyra, I'T u
up.» [10]. Bapuant pasutust OusHec-manmad-
TOB CUCTEMBI CepBUC — aKo-cucTembl. [lo cyte-
CTBY, KOHIIETIT CUCTEMBI CEPBUC, CO3/IaeT UHHO-
BaIlMOHHYIO cpefy, (opMuUpysi CepBUCHBIN MTPO-
JIYKT, pa3BUBAET KJIUEHTCKYIO 6asy, cTaOuIn3u-
pysl yCTOMYMBOCTH KOMITAHWH.

[Ipumeuarenpro, uto emnte B 1972 r. B Ha-
mymesiieir pabore T. Jlesut ormeuan: «He cy-
MecTByeT TaKuxX Bellel, kak cdepa ycayr. Cy-

MIECTBYIOT TOJIBKO OTPACJH, B KOTOPBIX KOMIIO-
HEHTBI yCJIyT OGOJIbIe UM MEHBIIE, YeM B [PY-
rux orpacistx. Bee Haxomstest Ha cayskbes [11].

[Tpumep mpocTpaHcTBa peanus3aliy CUcTe-
MBI CepBUC — cucTeMa aBrocepBuc. Ceromus — ato
GU3HeC, TIPEICTABJISAIONINI CETOHS TETYI0 UHITY-
ctputo. IIpofyKT cucteMbl TipetHa3HAyYeH 7S pe-
aIU3alNu OKUTAHUHN KJIMEHTA U PelieHus ero
npobiiem [8, 9]. Cucrema aBTOCEpBHCa — OTKPbI-
Tasi CUCTEMa, BKJIIOYAIONIAsl OCHOBOIIOJIATAIOIINE
MOJIYJIN-CETMEHTDI /TIOJICUCTEMBI, TJIe KJII0YeBOM
MO[TYJIb — TEXHUYECKU CEPBUC U KJIIOYEBOH 3Jie-
MEHT — KJIMEHT/4eJIOBEK, UTO U3HAYAIBHO ITPEIOT-
pernessieT ee opueHTaIio. MoaybHOCTD TT03BO-
JigeT TpaHc(hOPMUPOBATDH TTOACUCTEMBI, CO3/IaBast
MHOrooOpa3ue BapHaHTOB, a/IEKBATHO Pearupysi
Ha M3MEHEHUs Cpe/bl, OIleHNBas PernOHaTbHBIN
(akTOp, ¥ COOTBETCTBEHHO 3TOMY 0OECIIEYNBATh
HanboJiee 11e71eco06pasHbIil BapUaHT 110 HE0OXO0-
JIUMO-ZIOCTATOYHOMY TIPUHITUILY.

OTKPBITOCTh U OOBEKTUBHOCTD XapaKTe-
pU3yeT NUHAMUYHOCTH CTPYKTYPbI U TPAHUIL
CUCTEMBI, T.€. B 3aBUCUMOCTHU OT TIPOCTPAHCTBEH-
HO-BPEMEHHBIX KOOPJUHAT B CUCTEMY MOTYT
BKJIIOYATBCS HOBBIE MOJLYJIH.

Kax oTmeuasoch BbIIIIE, cUCTEMa TIPeTEP-
meBaeT U3MEHEHUs, 1epexo/id B HOBOE COCTOSI-
HMe KadecTBa. Tak, MOJyJib TEXHUYECKUl cep-
BUC, TIOMUMO paHee 0003HAYaEMbIX TEXHUYEC-
KOTO 0OCITy;KUBaHUSI ¥ PEMOHTA, CETO/HST BKIIIO-
YaeT MOJICUCTEMBI: MPEANPONaKHON TTOTOTOB-
KU, TIOHWHTA, IMTUHO-KOJECHOTO CEePBUCA, aIMU-
HUCTPATUBHOTO U 9KCILTyaTAIlMOHHOTO KOHTPO-
Jig, Ky30BHOTO CepBHCa U [Ip.

[ToapobHO ¢ DYHKIMSAME MOTYJIEH MOJK-
HO 03HaKOMHUTBCs B paborax [3, 9, 10].

Peuenue m060ii 3a/aui HAYUMHAETCS C
0003HaYEHNST HAYaJIbHBIX YCJIOBUN U BbIGOPA
cucteMbl kKoopanHat. CimpanbHas AMHAMUKA
Pa3BUTHUS CUCTEM IpeonpeessseT TPOCTPaH-
CTBEHHO-BPEMEHHbIE KOOPAMHATHI TOUKHU G-
(ypranum Ha BUTKe CIIUPAJIH, YTO XapaKTepu-
3YeT HOBYH KauecmeeHHyr0 NpoCMpPpancmeeHnyo
obnacmy: cMeHa «cucrteMa KoopauHat O6CysKu-
BaHue» (A) Ha «cucrtema Koopaunat CepBucs»
(B) (pucynok 1).

B cucreme koopaunat «O06cayKuBaHue»
(puc. 1, A) mozesb cucremsl (SO): ObcyskuBa-
uuie (O) — ynosaerBopenue norpebrocreit [ITo-
tpebutesnst (P)] npenocraBienuem (okazaHuem)
yeayr (U); enb — ussiedenue npubbiim ($) mo-
CPEICTBOM Y/IOBJIETBOPEHUsT TOTpebHOCTEd; (Ho-
Kyc [menemxmenTa] (F) HampaBien Ha BHYTpeH-
HUe TPoIlecchl, TexHosoruu ycayr Komnanuum
(Q). BeaencrBue «pa3mMbITOCTH» B OM3HEC-Cpe-
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7ie TEpPMUHOJIOTUH, UCTIOJb3yeTCs MoJIMeHa T10-
uatuil [Torpeburens (P) na Kinuent (K), a O6-
cayxkuBanue (O) na Cepsuc (S). 31ech TpaHUIIbI
cuctembl (SO) ompenensioTcs TPAaHUIIAMUA CHC-
tembl Kommanus (Q) (Kommnanus u ITorpeGurens
He paccMaTpUBaeTCs KaK CUCTeMa), YTO MCKJIIO-
yaeT y4yactue (OMOCpe/l0BAaHHOE B3aUMOOTHOIIIE-
uuie ¢ [TorpeburesieM) APyTuxX IPyII 3aHHTEPE-
COBaHHBIX cTOPOH. OTHOIIIEHUE OTPEIEISTIOTCS,
Kak [ToproBasi| omepanus — TpaHCAKIHS, T/e
nHTepechl KoMmanuu opueHTUpoBaHbl — (HOKY-
CUPYIOTCS Ha «TOYKY» TOJyYeHUs] TIPUOBLIN —
[Totpebutere. B cBsizu ¢ uem, unrepecst «IToTpe-
OuTENIsl» OTXOMAT HA BTOPOII TUIaH.

B manHbIX KOOpAMHATAX OCTATOYHO SPKO
nposisisiercst Ilapadoxc Illompedumens — no-
suyuonuposanue uenosexa, kax IIOTPEBUTEJIA
popmupyem ezo nompebumenvckoe ommowenue
ko ecemy u npedonpedensem [IOTPELUTEJID-
CKOE x nemy omnowenue [12].

B cucreme xoopaunar «CepBuc»> (puc. 1,
B-1) mozenn cuctemsr (SS) nmeer sun: Cepsuc
(S) — [cucTema] peanuzaius OKUJAAHUIN U peliie-
uue npobaem Knuenra (K) mocpeactBom cep-
BrCcHOTO TIpoaykTa (SP); 1mesp — hopmupoBanue
YHUKAJIBHOTO CEPBUCHOTO TIPOMYKTa; (hOKyC [Me-
HepxkMenTa| (F) HampaBiieH Ha OTHOIIEHUS C
Kmuentamn (K), kak BaskHeiime cBs3u B cUCTe-
Me — BHUMaHue K KimeHTy nopnnmMaercs Ha HO-
Bblii ypoBeHb. [Ipu 3TOM, IPOMCXOIUT MHTErpa-
st cyObeKTOB B cucteMmy «Komnanusi—Kiuenms
(SS) — mpocrpancTBO Gu3Heca. 3[€Ch YMECTHO
roBoputh umeHHo o Kinenre, a re [lorpeburere,
TaK KaK MEKIy 3TUMH TOHSATUSIMU CYTIEeCTBEH-
uple otsinuud [6, 7]. Komnanusa (Q) — cucrema
3JIEMEHTOB MH/IyCTPUAJBHBIX CETMEHTOB, KJl0oYe-
Basi KOMIIAHUS U TIP. (CM. BBINIE), «BHOCSINAX
BKJa/l» B (popMUPOBaHME CEPBUCHOTO TPOTYKTA
(B T.u. yupeauTesu, MapTHEPHI U JIP.).

CepsucHbiii poaykT (SP), kak pe3ybTar
B3aUMO/ICHICTBUSA, TIPEICTABIISIET TMHAMUYECKYIO
«obactby [auanektdeckoii| «rpuaasr CepBucs
(puc. 1, B-11), xapakTepusyIonytocss YHUKaIbHON
«060oTaIeHHON» IEHHOCTBIO (AMEP/KEHTHOCTD,
XOJIU3M), T.. TUAJIeKTUIeCKOe e/IMHCTBO IeHHOC-
THOTO Tipeyiokenns Komnanuu (Q)  UHIUBU-
NyasbHOM 1ieHHocTH Kaskaoro Kiuenta (K); 3mech
adexT pesoHaHca HOCUT SIBHBIN «CO3UIATEJb-
HbIIT» Xapakrep (B 4aCTHOCTH, pa3pyIiaer bapbe-
Pbl HEIOHUMAHWS U HeIOBEPHs) W UTPaeT PoJib
myapTutinkaTopa. [lo cymectBy, anamornuno
tpuane l'eopra B.D. ['eresist, cepBUCHBII TPOYKT,
B OCHOBE KOTOPOTO JIEKUT mapzemuiez cepeuc (CM.
HIKe), CTAHOBUTCS OCHOBHBIM JIMAJIEKTUYECKUM
MPUHIATIOM pa3BuTusA cucreMbl CepBuc. 371ech
cienyer 0cob0 TOAYEPKHYTh, CEPBUCHBINA MPO-
NIYKT, €T0 YHUKALLHOCM HEB03MOICHO CKONUPO-
éamv (B OTJIMYUE OT YCJIYTH), YTO [IPEJOIIpe/Iesis-
eT KOHKypeHTococoOHocTh Kommanum.

B cucreme «Kommanmns—Kmuents (SS) kimo-
YyeBoe 3HaYeHUEe TprobpeTacT GasupoBaHUe — TOY-
HOCTb TIO3UITHOHUPOBaHMs (TpedyeMoe MmoJIoxKe-
nue Kk Kommanun) KimenTa, uto gocturaercst pop-
MEPYEMOH IIaBHOI cBst3bI0. [Tpu atom, Client mou1-
’KeH MMeTDb OIpe/ieJIeHHOe YUCJIO CTeleHel CBO-
6oj1b1, UTO OnpeessteT xapaxmep cesasu (puc. 2, 1).
B cucreme SS Kauenm — ocro6nou snemenm,
Komnanus — xoppexTupyioras mojcucTeMa, T.e.
anemenm, KOppeKmupyrowuti napamempsl U Xapax-
mepucmuku cepsucrozo npodyxma (SP).

Xapakrep CBSI3U OIPEEJIsIeT «IeTst 00-
paTHOl CBS3U», T.e. BocnpusaTre KiaueHToMm zieii-
creuii Kommannu. Co3nanve g0BepUTENbHBIX
OTHOIIEHUI TOCPEICTBOM 0Uaioza, CiocOOCTBY-
IONIMX COBMECTHOMY CO3/IaHUIO 1eHHOCTH, (hop-
MUpYeT yCTOWunBYyIo ¢Bs3b (a). VIMeHHo ycTOii-
YyuBasi CBsI3b () CO3/IaeT MOJIOKUTENbHYIO OleH-
Ky, 0ogepue Kiventa, TeM caMbIM CriocOOCTBYST

| So K
! F Ui 4
A Qid ;:[Ev > $
~ O
o s 1 | |
:, SP. F i 1l SP
|oQ K «:I—» $
B i s

Puc. 1. Monens cuctems! B koopauHaTax Ob6ciysxusanue (A) u Cepsuc (B)
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yKpensenuto nmuzka Komnanuu. B ocroge oyen-
xku Knuenma nejcam moavko socnpunumaemoie
pesyavmamol u crodcusuieecs eneyamuenue. Kax
UTOT — (hOPMUPYETCST «MEHTATbHBIH JaHATTA(DT>
Kaunenrta n co3maercs ero MOJTOKUTEIbHBIN
onvim. Takum 00pa3oM, CEPBUCHBIN MPOIYKT
MPOSIBJISIET SIBHO BBIPAKEHHOE CBOICTBO amm-
paxkmopa, a XapakTep yCTOWYMBO CBs3U, «nem-
251 06pamuoil ceasuy — nosavhocms Kiuenma.

Crenyer oTMETUTD, YTO MO AMHAMUKON
BO3/IENICTBUS CUCTeMbI cpefibl Kommanuu, cucte-
MbI BHEIIHel Or3Hec-cpebl, B T.4. 3 HeKTUBHOC-
TH neiictBuil KoHKypeHTOB, ycToitunBas cBs3b (a)
MOJKET <«BBIPOJKAATBCsI» B HelTpasibhyto (b) win
HeycToiunByio (V) cBa3b (pucynok 3, I, I I). Kax
«nodapoxs Komnanuu — obpasyemcs nosast cuc-
mema <«Konxypenm—Knuenms».

[JvHaMUYHBIN XapaKTep CUCTEMbl CEPBUC,
XapaKTePU3YIOMUNC 1UKIOM — «BUTKOM» CITH-
pajii OTHOIIEHUH, oTnpe/esseT TMHAMUYHOCTD
CEPBUCHOTO TPOYKTa, 0003HAYAST CUCMEMY pea-
ausauuy oxcudanui xKauenma (TPenoI0KeHn H,
TpebOBaHWii, peleHne BOIIPOCOB,/TIPOOIEM) KITH-
eHToB. Tapzemumne cepsuc — KIMEHT-OPUEHTUPO-
BAaHHOCTb, KaK 0a30BBIN KOHIIENT CHCTEMBI CEP-
BuUC, rpaanenT busneca/Kommanun sBisieTcs
WHTEJIJIEKTYaJlbHONH OCHOBOW CTpaTeruul cepBU-
ca, HATPaBJIEHHOI Ha MOBBIIIEHUE PEHTAOETbHO-
CTU U KauecTBa CEPBUCHOTO TPOIYKTa MyTeM CO-
3naaus 3¢hGEKTUBHOTO TUKJIA OPTaHUYECKOTO
pocta [12]. TapreTunr cepBuc — cTaHoBJeHUE/
(opmupoBanue u pazBuTHE OTHOIIEHUN ¢ Kim-
€HTOM, B aKTUBHOM U MOTEHITMATBHOM pPeKIMax
cucrembl «Kommnanug—Knuent». Tapretunr cep-
BUC TIPEICTABJISIET OO0 METOIOIOTHIO JIJIST OTI-
TUMU3AINU PecypcoB, KoTopble KomMmanus uc-
HOJIB3YIOT /I (DOPMUPOBAHUST CBOETO UMUONCA
(J, cm. pucynox 1, B-1). Tem campim, TapreTunr
CEepBUC — 3TO, CBOETO poja, Jornka (burocobus
U KyJbTypa), UCHOJb3ysI KOTOPYIO, KOMITAHUS

I

CcTpeMUTCsT 06ectedynuTh OJarOTBOPHBIN IIHKJI
yJIyullieHus: IefcTBUl ¥ 1IeHHOCTU BOCIIPUSITHS,
noJjiyqyaeMoe KJUEHTOM; Npu aToM, Komnanus
NOJIHOCMbIO Hecem 0meemcmeeHHOCMb 34 Pe3y.ib-
mam. JHepTus TJIaBHOU CBS3W M3HAYATIBHO (o-
KyCcHpyeTcsl Ha MOBBIIEHUN BOCITPUHUMAEMOM
KJIMEeHTaM¥ 1eHHOCTH U, KaK CJIe/cTBHe, (POPMHU-
poBaHUs U yKperuieHus umuoxca Kommanun.

CucTeMHbBII B3TJISA HA CEPBUC — 3TO MO-
JleJTb MBITIJIEHUS], B OCHOBE KOTOPOU Jie)KaT MeH-
TaJbHBbIE MOJIEJTH, (DOPMUPYIOIINE «MEHTAIbHBIN
naugmadpt> Knuenra. O6parHast CBSI3b MOJKET
OBbITh MCKakeHa (DUIBTPAMU BOCIIPUATHUS U TICH-
XOJIOTHYECKUMU 3aIUTaMU — TIPeAyOeKICHUsI-
MU MEHTAJbHBIX MOJIeJIel yesioBeKa.

Paboraer cxema: MeHTaibHAst MOJIENb —
Hens — Pemenue — [letictBue — Pesyabrar.
[ennoctu/ybexnenus/ycranoBku/Ilenp mo-
MOOHO 3epHY, U3 KOTOPOTO TIPOU3PACTAIOT TLIO-
nel Pesynbrata. Pa3ubie 3epHa 7aioT, pa3Hblie
BCXO/IbI U TLIOJIBI.

Menenxepbl 1eiCTBYIOT B COOTBETCTBUU
CO CBOUM TIOHUMaH¥eM OusHec-ganamadra, u
aTa CUCTeMa MEHTAJbHBIX MOJeJiell CTAHOBUTCS
MX BOCIIPUHUMAEMOI peasbHOCTBIO. KitoueBast
npobjieMa — MEeHTaIbHBIE MO MEHE/KEPOB
BJIUSIIOT Ha TO, YTO OHU BUJAT U JIEJIAIOT B CBOEH
JIeJIOBO TTPaKTHUKe Ha CTPATETMYecKOM YPOBHe.
MenTanbHuble MOJIeNIn B TIOCJIeIHEE BPeMs aK-
TUBHO 00CY’KAAIOTCS ¢ TOUKU 3PEHUS JIesKalei
B UX OCHOBE <«JIOTUKW». /loMUHUPYIONIAs JIOTU-
Ka MMeeT 3HaUeHWe B Teopuu u mpaxkTtuke [13].
[edununus «jgoruka» onpezesseTcs Kak mep-
CIEKTHUBA, TOUYKA 3PEHUS WU PAMKH, PETYJINPY-
fotrie 06pa3 MbliteHus [14].

MenTtanbuble — «Jorudeckue JaHmmad-
TBI» ONPEENSIOT MePCIeKTUBbI 1 BO3MOKHOC-
TH, TOCTYIIHbIe KOMIIAHUSM [IJII OPUEHTAIUH B
KOHKYPEHTHOM cpejle, KaKJblil U3 KOTOPBIX
npejaraet pasiaudbie moaxost [14]: Goods-

Puc. 2. YeroituuBocthb cuctem. I — xapakrep cBasu; II — nannmadt 6u3Hec-cpensi;
a — ycTolumBas CBs3b (YCTOWUIHMBAsA CUCTEMA); O — HeHTpaibHas CBA3b (HEHTpaIbHAs CHCTEMA);
B — HEyCTOWYMBas CBA3b (HEyCTONUMBas cucTeMa)
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dominant logic (G-DL) [nanpumep 15], Service
logic (SL) [manpumep 15, 16], Service-dominant
logic (S-DL) [nanmpumep 17, 18], Customer-
dominant logic (C-DL) [mampumep 13, 19].

[TepcriektuBnt MenstioTcst. C-DL naeT kom-
MaHUAM SCHOCTHh M MOHUMaHWe MeHTPaIbHOIM,
MPUOPUTETHON POJIN KJneHTa. KineHT 1oMuHu-
pylolas JOTUKA JIeKUT B OCHOBe (hOpMUPOBa-
Hus pbiHKa [14].

Cucrema cepsuc cuntesupyer G-DL, SL,
S-DL u C-DL, pacmmpsieT pakypc U pacKpbIBa-
et HoBBIe Tpanu C-DL. Tem cambim, cuctema cep-
BHC CO3/Ia€T HOBBIN MUMITYJIbC, 3HAUUTEJIbHO Pac-
KpbIBas norennuan Kommanuu.

Kpowme Toro, cucrema cepBuc, 1o CyIiecTBy,
(hopMupyeT HOBYIO METOZIMKY MBITIJICHUS, PACIITH-
psst cyuHocTh Design Thinking u, coorBercrBen-
HO Service design. Cucrema cepBHC — pacIIupsieT
006JIaCTb MOJIENTU Servicescapes 0 CO3MaHuUs cep-
BHCHO TPOCTPAHCTBA (CUCTEMBI CEPBUC), (DOPMHU-
PYIOIIETO CEPBUCHBIN MPOAYKT, 3HAYUTEIHHO Pac-
mmpsisi (baKTOPbI, YUUThIBAEMbIE servicescapes.

CoxpaHeHmne U pa3BUTHE KJIUEHTCKOU
6a3bl — 9TO Pas3BUTHE ¥ YIIPABJIEHUE B3aHMOOT-
HomenusiMu ¢ Kauentamu [12]. «Ongnaxo ce-
TOJIHSI yIIpaBJeHUe B3aMMOOTHOIIEHUSIMU C
KJIMEHTaMU TI€PEPOCTIO B YIIPABJICHIE MTPUOLIb-
HOCTBIO KJTMEHTOB — O/THOHAIIPABJIEHHBIN METO/I,
OPUEHTUPOBAHHBIM Ha WHTEPeChl KOMITAHWUU,
YUUTBIBAIONINN TOJBKO 9KOHOMUYECKHE 3aTpa-
Thl M He MPOJUBAIONINI CBET HA MPUYUHBI, 110
KOTOPBIM KJIMEHTBI BBIOUPAIOT KOoMITaHui0» [20].

Jlist GoJiee Jydiero MOHUMAHKS 3aladn
(bopmupoBanue M0ATOCPOUYHBIX OTHOIIEHUH €
Kauentamu, Ba)KHO MOHUMATh CYITHOCTb 3Ta-
MOB 1MKJA OTHOIIEHUH € KJIUEHTOM — TOTEeH-
HUAJbHBI U KMHETUYECKU PEKUMbI; B KUHe-
TUYECKOM peKMMe — 3TO 3Tanbl (GOPMUPOBAHUS,
MOCPEJICTBOM JIMAJIOTA, CEPBUCHOTO MPOAYKTA:
raMOuT, peKypcuBHbINA 1 uHumuHr |8, 9].

OTMedeHHOe, M03BOJIsIeT 0003HAYUTH TPa-
nueHT busneca/KoMmmanum — TapreTuHr cep-
Bruc. DyHKIMU TapreTUHT CEPBUC — CO3/aTh Y
KJINEHTOB JKeJIaHUe U BOCTPeOOBAHHOCTH B TIPO-
nokenun ortnoinrennii ¢ Kommanueii. Tem ca-
MBIM, pelliasi OJIHY U3 3a/[a4 CepBUCA: TTOJ/IePsKa-
HUe ¥ Pa3BUTHE KJIUEHTCKOU Oa3bl.

Kax u3BecTHO, (pyHKIMS cHCTEMBI peasu-
3yeTcs ¢ TIOMOIIBIO TPUHITUTIA JIEVCTBUS, XapaK-
TEepU3YIOIero ee KoHient. KiovyeBbie MPUHITN-
bl cepBuca, GyHJAaMEHTaJbHbIe KOHIIETIIIUN
cepBHCa — 3aKOHBI U AKCMOMBI CUCTEMBI CEPBUC
OTMeYeHbI aBTOPOM B paborax [3, 8, 9, 12].

Ananum3 1 ucce0Banus KOHIE Tapre-
TUHT CEPBHCA ¥ YIIPABJICHUST 0OPATHOI CBS3BIO —
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oTHoleHneM KimeHTa MO3BOJISET OTMETUTD:
AHAJUTHUKA BJIEeMEHTa YIpaBJIeHUus 0OpaTHON
CBA3bI0 — OTHOIIEeHUeM ¢ KimeHToM, Kak 1paBu-
J10, GYHKITMOHUPYET B OTPBIBE OT TIEPBOMCTOYHU-
Ka; CyOBEKTUBHOCTD ¥ OTCYTCTBUE CHCTEMbI YIIPaB-
Jienusi 0OpaTHON CBsi3bI0 ¢ KimeHToM HeraTuBHO
BJIMSIIOT Ha Pe3yJIbTaT — KaueCTBO YIIPaBJIECHUS;
(hopmanzaIms KIMEeHT-OPUEHTUPOBAHHOCTH CTa-
BUT 33J[a4y TapreTUHT cepBUca; GYHKIIMM Tapre-
THHT CEpPBHCA U YIPaBJIeHUsT OOPATHON CBSI3bIO —
oTHoleHueM KiieHTa BO MHOTOM OIlpejieJisieT
MEHTAJbHOCTh COTPYAHUKOB. AHamM3 ((haxTop-
HBIIT) TIO3BOJINJI BBIZIEJIUTH B3AUMOCBSI3U M TIO/IXO-
JIBl K peasm3ariu oxxugannii Kivenra.
[Ipeniaraembie perieHus: CocoOOCTBOBAJIN
CTAHOBJIEHWIO HOBOM MEHTAJIbHOCTU W MBIIILTIEHHS,
MPUHIIUTIOB TAPTETUHT CepBUCa, (HOPMUPOBAHUIO
CEepBHCHOTO ITPOCTPAHCTBA 1, KAK Pe3yJIbTaT, yIIpaB-
JIEHUIO B3aMMOOTHOIIIEHUSIMU B3aMO3aBUCUMBIX
rpyni kianeHToB 1 KoMmmanuii B pamMKkax pamudu-
Kalluu KJIUEHTCKUX OKUAaHuil (pelleHue mpo-
6J1eM) K BHJIaM U Ka4€CTBY CEPBUCHOTO MPOYKTA.

3akmouenne. Mup GusHeca CTAHOBUTCS
6oJiee MHTETPUPOBAHHBIM, CJIOKHBIM U B3aUMO-
3aBuUCUMBIM. Cerojiis B YCJIOBUSX KECTKOU Pbl-
HOYHOU KOHKYPEHIIMU CUCTEMOU KOOpAMHAT
6usnec-cpenpt cranoButcst Cepsuc. CuCTeMHBIN
B3IVISIZT HA CepPBUC MO3BOJsIeT paciudpoBaTh U
YJIOBUTH €0 HEOTHEMJIEMYIO TIPUPOY B GU3HE-
ce. CriupasibHas TUHAMUKA PA3BUTHUS OTIpeIesi-
€T U3MEeHEeHNe paKypca, CTPYKTYPbI M TPAHUIL CU-
CTEMBI CepBUC, KaK MOJIETb CUCTEeMbl MHIYCTPHU-
AJTbHBIX CETMEHTOB, KJIIOUEBBIM 3JIEMEHTOM KOTO-
pBIX sABJAgeTCS YeaoBeK. CUCTEMHOCTD cepBuca
npejnoaraeT aHajau3 ANXOTOMUM CTPYKTypa,/
CHCTEeMBI — KaK/asd TOJCUCTeMa TIPE/ICTaBIIsIeT
co00ii y3HaBaeMyI0 CYIIHOCTb, BOSHUKAIOIIYIO U3
OlIpe/ieJIeHHOM U3MeHSsIolIeiicsi CTPYKTYPBI.

Cucrema cepBuc ¢hokycupyercs Ha aHa-
JIM3e B3aMMOOTHOIIEHUN MeXKIy cyObeKTamu,
Kommanwueit 1 Kanenramu, B oncKax >Ku3He-
CIIOCOOHBIX YCJIOBHIT B3aMMO/IEHCTBUS TS pe-
aym3anuu oOIIel eI,

JvHaMUYHBIA XapakTep CUCTEMbI CEPBUC
oTipefiesisieT TMHAMIUYHOCTD CEPBUCHOTO TTPOIYK-
Ta, 0003HAYAsT CUCTEMY Pean3alliil OKUIaHUI
kimenTa. Cosmanne 1OBepUTENbHBIX OTHOIIEHUI
MOCPEJICTBOM JIMAJIOTa CIIOCOOCTBYET CO3/IaHUIO
IEHHOCTU CEePBUCHOTO MPOAYyKTa (popMuUpyeT
YCTOMUYMBYIO CBS3b — foBepue Kimenta, TeM ca-
MBIM CIIOCOOCTBYS YKpeluiennio umumka Kom-
nanuu. B ocHose onenku Kimenra sexaT TOJb-
KO BOCIIpUHUMAEMbIe Pe3yJIbTAaThl U CJIOKUBIIIE-
ecd BIleyaTJieHWe W, Kak UTOT — (opMupyercs



OYHAAMEHTAJIBHBIE U ITPUKJJIAHbBIE NCCJEJOBAHUA
KOOnepamuer020 cexmopa 3K0OHOMUKY

<«MEHTAJIbHBIN JaHmmadT> U CO3/IaeTC TOJOXKU-  YeCTBA CEPBUCHOTO MPOYKTA IyTeM CO3/IaHUS
TesabHbIl ObIT Kimenta. CepBucHbI TPOAYyKT 3P (PeKTUBHOTO IUKIA OPraHUYECKOT0 POCTA.
IPOSIBJISIET SIBHO BBIPAKEHHOE CBOWCTBO arTpak- TapreTWHr cepBUC TPeACTaBsieT coOO0U MeTo-
TOpa, a XapaKTep YCTOWYUBON CBSI3H, «IETJst 00-  JOJOTHIO Ui ONITUMU3AIIIE PECYPCOB, KOTOPBIE
paTHOI CBsI3W» — JOAIbHOCTD KinenTa. Kommnanus ncnonb3yior njis GopMupoBaHus

TapreTuHr cepBUC SIBJISIETCS] MHTEJUIEKTY-  CBOETO MMUJKA, obecrieunBast TpebyemMoe Kaue-
aJIbHOM OCHOBOW CTpPAaTeTuy CepBUCA, HANPAaB- CTBO CEPBUCHOTO MPOAYKTA C MUHUMAJbHBIMHU
JIEHHOU Ha MOBBINIEHNE PEHTA0ETHHOCTH U Ka- 3aTpaTaMi B CaMble KOPOTKUE CPOKU.
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